
Are you struggling to find clients and close
more sales? Look no further!
Sales is the lifeblood of any business. Without clients, your business won't grow,
and without sales, your business won't survive. Whether you're a startup
entrepreneur or an established business owner, finding clients and closing sales
is an ongoing challenge.

In this comprehensive guide, we will explore 46 proven ways to find clients and
close more sales. So, buckle up and get ready to take your business to the next
level!

1. Leverage Social Media

Social media platforms such as Facebook, Instagram, and LinkedIn offer
immense opportunities to connect with potential clients. Develop a solid social
media strategy by creating engaging content, joining relevant groups, and
connecting with industry influencers.
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Alt attribute: Social media marketing

2. Attend Industry Conferences and Events

Industry conferences and events are the perfect place to find potential clients.
Network with attendees, schedule meetings, and showcase your expertise
through speaking engagements or workshops.

Alt attribute: Business networking event

3. Utilize Referrals from Satisfied Clients

Happy clients are powerful advocates for your business. Ask satisfied clients for
referrals and provide incentives for successful referrals. Word-of-mouth
recommendations can be a game-changer.

Alt attribute: Referral program

4. Create Valuable Content

By creating valuable content such as blog posts, videos, podcasts, or
whitepapers, you establish yourself as an industry expert. Not only does this
attract potential clients, but it also builds trust and credibility.

Alt attribute: Content marketing

5. Participate in Online Forums and Communities

Join relevant online forums and communities to contribute and engage with
potential clients. Answer questions, provide insights, and showcase your
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expertise. This approach helps you build relationships and establish your brand
presence.

Alt attribute: Online forum discussion

6. Cold Email Prospecting

Cold emailing can be an effective way to reach out to potential clients.
Personalize your emails, highlight their pain points and offer solutions. Keep your
emails concise, compelling, and tailored to each recipient.

Alt attribute: Email marketing

7. Run Targeted Google Ads

Google Ads allows you to reach potential clients actively looking for your products
or services. Invest in targeted keywords, compelling ad copy, and optimize your
landing pages to maximize conversion rates.

Alt attribute: Pay-per-click advertising

8. Offer Free Consultations

Providing free consultations to potential clients is a great way to demonstrate
your expertise and build trust. Use this opportunity to understand their needs and
offer tailored solutions.

Alt attribute: Consulting services

9. Collaborate with Complementary Businesses

Identify businesses that complement your offerings and collaborate on joint
ventures or cross-promotions. This allows you to tap into each other's client base
and increase brand awareness.



Alt attribute: Business collaboration

10. Create a Compelling Website

Your website is your digital storefront. Ensure it is visually appealing, user-
friendly, and showcases your products or services effectively. Invest in search
engine optimization (SEO) to improve your online visibility.

Alt attribute: Website design

11. Attend Networking Events

Networking events provide an excellent opportunity to connect with potential
clients face-to-face. Prepare an elevator pitch, exchange business cards, and
follow up with personalized messages.

Alt attribute: Networking

12. Optimize Your LinkedIn Profile

LinkedIn is a powerful platform for professionals. Optimize your profile with
relevant keywords, showcase your achievements, and actively engage with your
network. LinkedIn can be a goldmine for finding potential clients.

Alt attribute: LinkedIn networking

13. Host Webinars or Workshops

Hosting webinars or workshops positions you as an authority in your industry.
Offer valuable insights, provide actionable tips, and demonstrate your expertise.
Use these events to capture leads and nurture them through the sales funnel.

Alt attribute: Online webinar



14. Develop Strategic Partnerships

Identify businesses that target a similar audience and develop strategic
partnerships. This can range from guest blogging on each other's websites to co-
hosting events. A strategic partnership broadens your reach and exposes your
business to new clients.

Alt attribute: Business partnership

15. Engage in Guest Blogging

Guest blogging on reputable websites allows you to tap into their existing
audience and establish your authority. Ensure the content you provide is valuable
and relevant to their readership.

Alt attribute: Guest blogging

16. Collect and Showcase Testimonials

Testimonials act as social proof and build trust among potential clients. Reach out
to satisfied clients and ask for testimonials to showcase on your website, social
media, or marketing materials.

Alt attribute: Testimonials

17. Use Influencer Marketing

Identify influencers in your industry and collaborate with them to promote your
products or services. Their endorsement can significantly increase your brand
visibility and attract new clients.

Alt attribute: Influencer marketing

18. Create an Email Marketing Campaign



Email marketing allows you to nurture potential leads and convert them into
clients. Build targeted email lists, segment your audience, and provide valuable
content through newsletters or automated email sequences.

Alt attribute: Email marketing campaign

19. Engage on Social Media Groups

Join relevant social media groups where your target audience is active. Engage
in discussions, offer advice, and build relationships. Establishing yourself as a
helpful and knowledgeable resource can lead to new client opportunities.

Alt attribute: Social media groups

20. Run Special Promotions or Discounts

Offering temporary promotions or discounts can create a sense of urgency and
drive potential clients to take action. Ensure the promotions are well-
communicated across your marketing channels.

Alt attribute: Promotions and discounts

21. Engage with Industry Influencers on Social Media

Follow influencers in your industry on social media, engage with their content,
and contribute to their discussions. This helps you build relationships with both
influencers and potential clients.

Alt attribute: Industry influencers

22. Offer Educational Resources or Courses

Share your knowledge and expertise by creating educational resources or
courses. This positions you as an industry leader and attracts potential clients



who want to learn from you.

Alt attribute: Educational resource

23. Utilize YouTube Advertising

YouTube is the second-largest search engine after Google. Leverage this
platform by creating compelling video ads that target your ideal clients.

Alt attribute: Video advertising

24. Optimize Your Google My Business Listing

For local businesses, optimizing your Google My Business listing is crucial.
Complete your profile, include accurate contact information, and encourage
satisfied clients to leave reviews.

Alt attribute: Google My Business

25. Offer Exceptional Customer Service

Delivering exceptional customer service goes a long way in attracting and
retaining clients. Provide quick response times, personalized experiences, and
always exceed expectations.

Alt attribute: Customer experience

26. Write an eBook

Create an eBook that addresses common pain points or challenges faced by your
target audience. Offer it as a free download in exchange for their contact
information, allowing you to nurture leads and eventually convert them into
clients.



Alt attribute: eBook creation

27. Respond to Quora Questions

Quora is a popular question-and-answer platform. Search for questions relevant
to your industry and provide detailed and helpful answers. Include a link to your
website or contact information when appropriate.

Alt attribute: Quora marketing

28. Invest in Search Engine Optimization (SEO)

Optimizing your website for search engines helps potential clients find you
organically. Research relevant keywords, optimize meta tags, and create high-
quality content that aligns with search intent.

Alt attribute: Search engine optimization

29. Offer a Free Trial

Provide potential clients with a free trial of your product or service. This allows
them to experience the value firsthand and increases the likelihood of conversion.

Alt attribute: Free trial

30. Engage in Influencer Outreach

Reach out to industry influencers and offer them a complimentary experience with
your product or service. If they find value in what you offer, chances are they will
share their positive experience with their followers.

Alt attribute: Influencer outreach

31. Create a Presence on Relevant Online Directories



Identify relevant online directories and list your business on them. This helps
potential clients find you through specific searches related to your industry.

Alt attribute: Online directories

32. Implement a Customer Referral Program

Incentivize existing clients to refer new clients to your business through a referral
program. Offer rewards, such as discounts or freebies, to both the referrer and
the new client.

Alt attribute: Customer referral program

33. Use Remarketing Ads

Reach out to potential clients who have previously visited your website by using
remarketing ads. This keeps your business top of mind and increases the
chances of conversion.

Alt attribute: Remarketing ads

34. Write for Industry Publications

Pitch articles or guest blog posts to industry publications that have a large
readership. This helps you establish credibility and gain exposure among a
targeted audience.

Alt attribute: Writing for publications

35. Get Interviewed on Podcasts

Podcasts have gained significant popularity. Reach out to relevant podcasts and
pitch yourself as a guest. This allows you to share your expertise with a new
audience and promote your business.



Alt attribute: Podcast interviews

36. Participate in Local Business Associations

Become an active member of local business associations and chambers of
commerce. Attend meetings, network with other business owners, and take
advantage of local promotional opportunities.

Alt attribute: Local business associations

37. Engage in Pay-Per-Click Advertising

Pay-per-click (PPC) advertising allows you to target specific keywords and reach
potential clients actively searching for similar products or services. Monitor and
optimize your PPC campaigns regularly for the best results.

Alt attribute: Pay-per-click advertising

38. Create a Podcast

Starting your own podcast allows you to showcase your expertise, invite industry
influencers as guests, and attract a dedicated audience. Leverage this audience
to promote your products or services.

Alt attribute: Podcast creation

39. Offer Exclusive Member Discounts or Privileges

Create a membership program that offers exclusive discounts, early access to
new products, or other privileges. This incentivizes potential clients to become
long-term customers.

Alt attribute: Membership program



40. Create and Promote Case Studies

Case studies highlight successful projects or client stories. Demonstrate how your
products or services have solved client problems and provide evidence of your
expertise.

Alt attribute: Case studies

41. Sponsor Relevant Events or Charities

Sponsoring events or charities relevant to your industry helps increase brand
visibility and showcases your commitment to your community. Choose
sponsorships that align with your target audience.

Alt attribute: Event sponsorship

42. Engage in Video Marketing

Create and share engaging videos that showcase your products or services.
Video marketing captures attention and provides a more immersive experience
for potential clients.

Alt attribute: Video marketing

43. Collaborate with Influential Bloggers

Reach out to influential bloggers in your niche and propose collaboration
opportunities. This can range from sponsored content to joint giveaways.

Alt attribute: Collaboration with bloggers

44. Implement Live Chat on Your Website



Adding a live chat feature to your website allows potential clients to ask questions
and get instant responses. This enhances the customer experience and
increases the chances of conversion.

Alt attribute: Website live chat

45. Develop Strategic Email Partnerships

Identify businesses with a similar target audience but offer complementary
products or services. Explore the possibility of mutually promoting each other
through email newsletters or dedicated email campaigns.

Alt attribute: Email partnerships

46. Stay Active and Engage on Relevant Facebook Groups

Join Facebook groups where your target audience is active. Provide valuable
insights, answer questions, and engage with group members. This establishes
you as a trusted resource.

Alt attribute: Facebook groups

In

There you have it – 46 ways to find clients and close more sales! Treat this guide
as a comprehensive toolbox that you can refer back to whenever you need fresh
ideas or strategies.

Remember, finding clients and closing sales requires persistence, creativity, and
continuous refinement. Experiment with various approaches, track your results,
and adapt your tactics accordingly.



Keep in mind that what works for one business might not work for another, so feel
free to tailor these strategies to fit your business model and target audience.

With the right combination of these strategies and a dedication to excellence,
you'll be on your way to attracting new clients and increasing your sales like
never before!

Alt attribute (for the main image of the article): 46 strategies to find clients and
close more sales
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Written by Margie Barrie, the LTCI Insider columnist for Senior Market Advisor
Magazine and the author of the book "50 Ways To Boost Your LTCI Sales," this
book provides great information to help you meet the challenges of selling LTC
protection.

Here's how you will benefit:

- Get clients to become your referral marketing apostles

- Become a referral magnet for Centers of Influence

- Perfect your networking skills

- Tweak your client presentation to close more sales

- Learn how to effectively use the 3in4 Need More Campaign  

- And MORE!

Praise for SELLING LTCI TODAY

“This book provides great information to help you meet the challenges that are
part of selling LTC. Individuals who are powerhouses within the LTC industry write
the various chapters, giving you the benefit of their combined years of
experience.”
–Dr. Marion Somers, TV & Radio Personality, Author & 3in4 Need More
Campaign National Spokesperson

“The only thing better than Margie’s strategies on how to sell long-term care
insurance is the synopsis of ideas from successful producers.”



–Harley Gordon, President, Corporation for Long-term Care Certification

“Knowledge is the secret for success in any business effort. Margie Barrie has
tapped the best minds in the industry.”
–Jesse Slome, Executive Director, American Association for Long-Term Care
Insurance

“This comprehensive how-to sales guide is a must-read if you want to learn
proven marketing techniques from the best in the industry.”
–Diane Boyle, Vice President, Federal Government Relations, NAIFA

“This book features the best collection of LTC expertise in the business. A
comprehensive resource for this industry.”
–Farren M. Baer (Ross), Vice President of Education, NAHU

“Margie's industry intelligence and decades of training are unsurpassed.
Producers who use her training materials will gain the knowledge and skills
required to grow their LTCI business in today’s environment.”
–Jonas Roeser, President of 3in4 Need More Association & Roeser Resources
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and...
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Relive the Past: One Day I'll Remember This
Diaries 1987-1995
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